
YOU SAY YOU WANT A REVOLUTION… 



PROFITABLE HOSTED BUYER PROGRAMS 

2010 SISO CEO SUMMIT 

 



Hosted Buyer Events: 3 Models 

 

ÅStandalone- resort or business  venues 

 

ÅIn-show- integrated into trade show  

 

ÅCo-located-held in same city 



A Revolutionary Way  to Produce Revolutionary Results: 

 

Increase revenue & profits 

Increase market share 

Increase customer loyalty 

Increase valuation 



Customer Benefits 
 
ÅSellers: Guaranteed exposure to hard-to-reach 

buyers 
 
ÅBuyers: Unique content + networking + best 

suppliers 
 



Hosted Buyer Events 

ÅQuestex currently produces a schedule of 20 
per year 

 

ÅApproaching 50% of our event portfolio 

 

Å15-20%+ annual growth 



Key Considerations 
 
ÅFit with your overall strategy 
ÅSize of target supplier & buyer universe 
ÅConcentration of target supplier & buyer universe 
ÅVenue 
ÅContent 
ÅAppointments 
ÅPricing 



Est. 1985: Largest Trade Event Serving Nightclub & Bar Industry 



2005:  Show Gone Wild 
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2005-2007: Plummeting Retention Rates 



2008: Change In Ownership 

Å Current & lost customer interviews 

Å Dissatisfaction with audience composition 

Å Advisory board  

Å Too little emphasis on quality of audience; quality of content 

Å Attendee interviews 

Å Content missing 

Å Key audience segments missing 



2008: From Key Findings 

Å Chain Restaurant & National Account Beverage Executives  

Å Less than 1000 executives influence all national acct beverage 
purchasing 

Å Must be on approved beverage brand list 

Å Other Audience Factors: 

Å Independent, Multi-unit Restaurant, Bar & Nightclub Owner/Operators 

Å Bar Management 

Å Hospitality & Networking Functions 



Å Top Operators  
Å Top 100 Clubs 
Å Hosted Program 
Å Bar Management 
Å Awards Programs  
Å Education Program 
Å Hospitality Program 

 
Å 300% increase in Conference 
Å Increase in qualified operator 

& bar management 
attendance 

2008-2009: Audience-Building 



2009 & 2010: Monetizing Hospitality: 
6pm-2am Events 



Beverage Executives 

 

Å Hosted National Account Beverage Executives from world’s largest chains 

Å Air, lodging, ground transport 

Å Located at Palazzo 

Å Dedicated conference, awards and hospitality programs 

Å VIP hours on the NCB show floor 

Å VIBE  Hospitality & Networking Functions 

Å NCB Hospitality & Networking Functions 

2010: Beverage Executives + Major Accounts 
Launch of VIBE 



VIBE 2010 
 

ÅDedicated sponsorship program with $5,000-40,000 price 
points  

 

ÅNon-hosted registration priced at $395-695 

 

ÅPackaged programs & pricing for sponsors participating in 
both NCB and VIBE 



Å 450 executives attended VIBE @ Palazzo 
 

Å 100% attendance from VIBE Top 100 restaurant chain beverage executives 
 

Å 100% attendance from H&MM Top 20 hotel beverage executives 
 

Å 5 of world’s leading Mixologists 
 

Å 80% visited the NCB show floor 
 

Å 60% attended at least one NCB conference session  
 

Å 100% attended Hospitality & Networking functions 

 

VIBE 2010 



Å 86  sponsoring companies 
 

Å Spirits, beer & wine brands 
 

Å Successfully renewed formerly lost sponsors & added significant new 
accounts 
 

Å 80% of sponsors either had exhibits on NCB floor or also sponsored an 
NCB hospitality/networking event 
 

Å 30% advertised in magazine 
 

VIBE 2010 



Hosted Buyer Programs 

 

Co-located Hosted Buyer Programs 

In-show Hosted Buyer Programs 

Standalone Hosted Buyer Events 

 

Revolutionary results… 

 



Hosted Buyer Programs 

 

 
 

 

 

Increase revenue & profits 
Increase customer satisfaction 
Increase qualified attendance 

Increase retention, renewal and upgrade 
Introduce new events 

Increase valuation 
 

Re-invent your brand 
Re-charge your bottom line 



Kerry C. Gumas 

President & CEO 

Questex Media Group LLC 

kgumas@questex.com 

 

 

 

 

 

 

Thank You! 
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